
KAIST Executive MBA Global Business Communication (2020) 
 

The Global Business Communication Program is designed to help participants develop the confidence and skill to participate freely and effectively in English. The 

program is based on the Communicative Approach, which means that students will spend nearly all of their time immersed in information sharing, the exchange of 

ideas, narration, and discussion. The program is designed to be intense, fun and tailored to suit the needs of each individual. 

 

 Monday 6/29 Tuesday 6/30 Wednesday 7/01 Thursday 7/02 

07:00-08:00    Breakfast 

08:00-09:00 Breakfast Breakfast Breakfast Final OPIs 

09:00-10:30 Communication Activity 

 

Business Simulation 

 

Case Studies (2 Groups) 

1-on-1 

Communication Activity 

10:30-12:00 

 

Communication Activity Business Simulation 

 

Case Studies (2 Groups) 

1-on-1 

Business Simulation (Intro) 

 

12:00-13:00 Lunch  Lunch Lunch Lunch 

13:00-14:30 Presentation Skills Presentation Skills Presentation Skills Prep 

  

1-on-1 

Business Simulation 

14:30-16:00 Case Studies  

 

Case Studies  

 

Presentation Skills  

 

Final Presentation  

Business Simulation 

 

 

16:00-17:30 Self Study/1-on-1  Self Study/1-on-1  Presentation Skills  

 

Final Presentation 

 

Wrap-up 

 

17:30-18:00 One-on-one One-on-one Final OPIs  

18:00-19:00 Optional Activities Optional Activities Final OPIs 

 

 

 

  



 

Communication Skills     Simulations 

Day 1  Program Structure Mill     Day 2  Negotiation Activity   

          US Chem – Ansuri  

Day 1  Managerial Characteristics Mill  Day 4  Negotiation Activity   

          A Strike at US Chem? 

Day 4  Current Events Discussion 

 

Current Events (one-on-one)      Case Studies 

1-on-1  Discussion      Day 1  Leadership – Leadership Situations 

1-on-1  Discussion      Day 2  Negotiation Tips  

        Day 3  Your Leader’s Style  

Presentation Skills        

Day 1  Developing and Intro and Closing 

  Transitions  

  Introducing Kiss, Bow, or Shake Hands 

Day 2  Handling Audience Questions     

  Peer Practice of Intro and Closing 

Day 3  Transitions  

Handling Audience Questions   

  Peer Practice 
 


